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OWNERS REAP BONANZA FROM SERVICE CLINIC HELD
AT HAWKER PACIFIC

Hawker Pacific, Asia Pacific’s leading aircraft sales, services and product support
company, has successfully hosted the Australian Bonanza Society (ABS) Annual
Service Clinic held at Hawker Pacific’'s Beechcraft Service Centre at Bankstown
Airport.

The event, held on 29th and 30th of October 2011, saw Beechcraft Bonanza and
Baron owners and enthusiasts attend from all over Australia participate in personal
aircraft inspections with engineers, as well as workshops and aircraft service clinics.

Beechcraft Products, Aircraft Sales Engineer, Justin Phillips, travelled from Wichita,
USA, to offer personal, factory expertise and give a presentation on the latest product
improvements and developments. Hawker Pacific’'s Aircraft Sales Manager, John
Oppenheim, discussed aircraft ownership and trends in the region, and two
representatives from CASA also presented to those attending.

Immediate Past President of the ABS, David Young, said: “The weekend was an
absolute success and further strengthens the relationship between Hawker Pacific
and the Australian Bonanza Society. Our attending members were enthusiastic and
fascinated with the new product upgrades of the latest generation Bonanza and,
overall, experienced an enjoyable and informative program.”

Hawker Pacific’s Senior Vice President, Aircraft Sales & Flight Services Group, Tony
Jones said: “As a sponsor of the event, Hawker Pacific recognises that the ABS is a
passionate community of aircraft owners, and we are delighted to work closely with
members on the support of their aircraft, ongoing product developments and services
offered by our Company.”

“We recognise the record number of G1000 equipped Bonanza and Barons entering
the Australian marketplace, as well as the large fleet of earlier model aircraft. Hawker
Pacific is highly dedicated to offering our product knowledge and services to this ever-
growing community.”

The event showcased the full range of Bonanza and Baron aircraft - from a V-talil
Bonanza, through to the latest Bonanza G36 and a Baron G58 aircratft.

Notes to Editor

1. Hawker Pacific is a market leader in integrated civil and military aerospace

sales and product support in South East Asia, Australia, the Pacific and the Middle
East and is one of the largest independent companies of its type in the region with



nearly 600 employees. The company’s Asian operations include established
businesses in Singapore, China, the Philippines, Thailand, Indonesia and Malaysia.

Hawker Pacific represents some of the world’s leading aircraft manufacturers,
including Hawker Beechcraft Corporation, Bell Helicopter and Diamond Aircraft.
Hawker Pacific is also a primary dealer in used aircraft with networks to source,
acquire and trade aircraft globally.

Hawker Pacific is also Australia’s premier fixed base operator (FBO) with a network of
facilities in Sydney, Brisbane, Cairns, Singapore, Perth, Shanghai and Malaysia. The
company’s FBOs offer VIP services and crew facilities, 24/7 on demand aircraft
charter from a modern aircraft fleet, flight operations and total aircraft management.

Hawker Pacific’'s product support activities include MRO, structural modification and
support services to a wide range of fixed and rotary wing aircraft for corporate, charter,
defence and special mission operators throughout the region. Other services include
aircraft and engine maintenance, repair and overhaul, special mission aircraft
modifications, design engineering, avionics parts and service, plus the provision of
spare parts, exchange rotables and equipment sales.

Hawker Pacific holds the highest certification levels and accreditations including
CASA, EASA and FAA certification, ISO 9001 Bureau Veritas accreditation, plus OEM
customer / airworthiness approvals by 26 major global suppliers and civil and military
regulatory authorities. These set the company apart from most others operating in the
region, giving it a capacity to deliver complex special mission modifications for both
civil and military customers.

The company’s customers include airlines, commuter, corporate, general aviation,
rotary wing and special mission operators, governments and the military.
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